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Introduction (IIpeamciosue)

YuyebHOe 10CcOOME TIpemHa3Ha4YaeTCd MOAS CTYIEeHTOB-IOPHUCTOB,
00yJaroMIUXCs II0 ITPOoTpaMMe IOIIOAHUTEABHOM KBaaudukaiuu «[lepe-
BOOUYUK B cdepe IMpodpeCCHOHAABHONM KOMMYHUKaUM». Lleab maHHOro
IocoOusT — TIIoCAemoBaTeAbHOE OOydeHHEe CTYAEHTOB TI'paMMaTHKE U
IIPaBOBOM AEKCHUKE aHTAHMHCKOIO IOPUANYECKOTO sI3bIKa Ha OCHOBE ay-
TEHTUYHBIX 00pa30BaTEAbHBIX TEKCTOB, OOBEAWHEHHBIX B OIUHHA-
AIIaTh TEMaTUYEeCKHUX OAOKOB, KazKIbIM M3 KOTOPBIX pacCYuTaH Ha
IIPOXOKAEHUE B TeueHUe 8-12 MpaKTUUYEeCKHX 3aHATUN U BKAIOYAET B
cebg caeayronye BUABI OHOTUIIHBIX 3aJaHUH:

BEFORE READING - 3agaHue BBINIOAHSETCH OO0 IIPOYTEHULd TeMaTUude-
CKHUX TEKCTOB U IIPEAIIoAaracT YyCBOEHHE AEKCUKH W IIpeaBapHU-
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TEeABHOM HHQOPMAIIUY, HEOOXOMIUMOM AT HAIAEXKAIIIEr0 BOCIIPH-
SITHA U IIOHUMAHUS TEMBIL.

SCANNING - 3agaHue Ha IIPOYTEHHUE, IIepPeBOod MU MHOAPOoOHOE H3yde-
HHE OCHOBHOI'O TE€KCTa, COAEPKaHUE KOTOPOTO ABAIETCS CYIIECT-
BEHHBIM JIAS KOHTEKCTHOTO M3Yy4YE€HUS aHTAUNCKOTO IPUAUIECKOTO
d3bIKa U OPHUEHTHPOBAHO Ha IIEAOCTHOE BOCHPHATHE IIPaBOBOU
OEVCTBUTEABHOCTH CTPAHbI U3y4aeMOr0o s3bIKA.

LEXIS — 3amaHye Ha KOHTEKCTHOE BOCHPHUSATHE U YCBOEHHUE A€KCUKU U3
OCHOBHOTI'O TE€KCTa; CAOBA, IIEPEBO KOTOPBIX ITPEACTABAEH B 3TOM
3a/IaHUU, BBIIEAECHBI KYPCUBOM H YEPTOM B CAaMOM TEKCTE; CAOBA B
6aoke LEXIS maHbl UMEHHO B TOM IIOPSIKE, KaK OHU BCTPEYAIOTCS
B Tekcre; LEXIS comepKUT TO 3HA4YEHUE IIEPEBOAUMBIX CAOB, KO-
TOpOoe HarmboAee COOTBETCTBYET CAyYaAIO yIIOTPeOAEHHUS U IIOMOTaeT
aJeKBaAaTHON HHTEPIpPETANU CTYAEHTOM IIPEACTAaBA€HHOTO B TEK-
CT€ MaTepHaaa.

QUESTIONS - mouck OTBETOB Ha BOIIPOCHI K PaHEE IIPOYUTAHHOMY
6a30BOMYy TEKCTY; 9TO 3a[aHue MIpearosaraeT BOCIIPOU3BEAeHUE U
rIpeobpa3oBaHue coAepzKAMIeHCd B TEKCTe MH(POPMAIIUH.

GIVE ENGLISH EQUIVALENTS - 3amaHue BKAIOYAeT B cebda aBa oOcC-
HOBHBIX 9Tamna: 1) HOMCK B paHee IIPOYUTAHHOM TEKCTE CAOB U
CAOBOCOYETAHUHN Ha aQHTAHUMCKOM d3bIKE, CXOXKUX II0 3HAQUYEHHIO C
pensaraeMbIMU CAOBaMHU M opa3aMU Ha PYCCKOM sI3bIKe, 2) Co-
CTaBA€HHUE CTYAEHTaMH CBOUX ITPENAOKEHUMN C KaXAbIM H3 3TUX
CAOBOCOYETaHUM.

SKIMMING - 6Geraoe IIpoYTeHHE AOIIOAHUTEABHOT'O TE€KCTa M0 U3ydae-
MOU TEeMe, IO3BOALIOIIEE CTYAEHTAM PACIIUPUTH UX IPEACTaBAE-
HHUS O IPaBOBOM AEUCTBUTEABHOCTU B CTPaHaX U3y4aeMOro d3bIKa.

EXERCISE - yripaskHeHHe, Ipearosararliee rmpeodpazoBaHue MHQPOP-
MallyiH, U3A0KEHHON B TeMATHUYECKUX TeKCTaxX.

PRACTICE - 3amaHne Ha HEPEBOJ IIPABOBBIX NJOKYMEHTOB C aHTAHUU-
CKOTIO SI3BbIKA.

TURN it into English — nepeBoa ¢ pycCKOTo Ha aHTAMMCKHUH SA3bIK.

KEY WORDS — kAro4YeBBIE CAOBA IT0 U3YYEHHOH TeMe; CTyAeHTaM Heo0-
XOOUMO YIOTPEOUTH 3T CAOBA B CAMOCTOSITEABHO COCTaBACHHBIX
MIPEOAOKEHHAX, UCIIOAB3YS MaTepHUaA TEMaTHYECKOTO OAOKa; maH-
HOE€ 3a/laHue PEKOMEHAYeTCd codeTaThb C paboToidl B TpyIIle II0
YCTHOMY IIEPEBOAY Ha PYCCKUH 43BbIK IIPEOAOKEHHUM, 3apaHee COo-
CTaBA€HHBIX KaXKIBIM U3 CTYAEHTOB.

TEST YOURSELF - TectoBble 3aaHUs Ha o0llee IMOHUMAaHUE H3ydae-
MO TE€MBI.

MAKE A REPORT - 3amaHue mOpenrionaraeT yCTHOE BBICTYIIAEHHE C
0000IIIaIONIUM JOKAAIOM II0 MPOUAEHHOMH TeMe C OIIOPOM Ha pPeKo-
MEHAYyEMbI€ ITyHKTHI IIAaHA.




Unit 1. Contracts

1.1. BEFORE READING learn the following words and phrases
which are essential on the topic:
acceptance — mpuHATHE (3arpoca); akKIenToBaHHE (CTagud
TOPrOBOI'O [JOrOBOpa: OTBET AHWIlA, KOTOPOMY aapecoBaHa
odepTa 0 ee IPUHSTUH; COTAACHE IPUHATH IIpeasaraeMble€ yCAO-
BUSI)
bargain - ToproBasg caeaka, OOTOBOPEHHOCTH, B3aUMHad craeAka | |
TOProBaTbCs, PAMUTHCS; BECTH IEPETOBOPHI, AoroBapuBaThCs (00
YCAOBUSIX U T. I1.); YCAQBAUBATLCS
bilateral — 1ByCTOpOHHUI; 3aKAIOUEHHBIN AByMsd CTOPOHaAMH (DOTOBOD)
boilerplate — cranmapTHble (POPMYAUPOBKHU; CTAaHAAPTHBIE YCAOBUS;
mabAoH /o0Opasel] moKyMeHTa (popMa IOAs COCTaBAEHHUS OOToBOpa
WA AFOOOTO APYTOTro IOPUIUYIECKOr0 JOKYMEHTA)
capacity ~ legal capacity — mpaBocItocOOGHOCTE CTOPOH AOTOBOpPAa
consideration /ken,sida’re1f/(s)n/ — BCTpedHOE yIOBAETBOPEHHE, KOM-
TIeHcalusi, BO3HArpaXkKJAeHue, BO3MeIlleHHe, oraaTa (He4To ILeH-
HOe, IIpeaaraeMoe OJHOM CTOPOHOM B OOMEH Ha OIIpeIeACHHOE
oOelIaHUe UAHM OEeHCTBHE APYTroi CTOPOHBI)
contracting party ~ party to contract- moroBapuBaroiiasics cTopoHa,
KOHTpPAareHT, y4aCTHUK J0roBopa
contractual relationship — moroBopHbie OTHOIIIEHUSI, KOHTPAKTHbBIE
OTHOIIIEHUS
counteroffer — BcTpeuHoe nmpensoxkeHue, KOHTpodepTa
express agreement — ToO4YHO CHOPMYAUPOBAHHOE COTAAIIIEHHE, IIOAO-
JKUTEABHO BbIPasKEHHOE COTAAIlleHUEe
implied agreement — mogpas3ymMeBaeMoOe COTAAQllleHUE; COTAAIIEHUE,
BBIBOJIUMOE M3 HAIIPaBAEHHBIX Ha 3aKAIOYEHHE IOToBOpa MOEHCT-
BUH; KBa3UIOTOBOP
invitation to treat — npuraamreHue Kk nmeperoBopam (IpegsokeHue o06-
CYOUTH YCAOBUS COEAKH C IIEABIO 3aKAIOUEHHd OOTOBOpa Ha B3aU-
MOBBITOITHBIX YCAOBUSIX; B YACTHOCTH, ITPOAABEI] MOXKET BBIAOXKHUTH
TOBaphl Ha MIPHUAABKU C YKa3aHUEM OPUEHTUPOBOYHOM I1€HBI, I10/I-
pasyMmeBasi, YTO IOTEHIIMAABHBIN ITOKyIIaTeAb OOPaTHUTHCH K ITPO-
JaBILy U OHU CMOTYT JOTOBOPHUTHCS 00 OKOHYATEABHOH I1eHe)
mutual promises — B3auMHbIe 0093aTEABCTBA, 00010 AHbIE O0EIITaHMS
offer — odepra (IpemsokeHrEe OTHOTO AHIIA APYTOMY, COOOIIIAOIIIEE O
KEAQHUM 3aKAIOYUTh C HUM [OOTOBODP) || mpemaaraTth; mesaTh
IIpeIAOKEHUE
operative provisions — HopMOycTaHaBAWBAIOIIIHUE ITOAOXKEHUS OTOBO-
pa; PE30AIOTUBHBIE TTOAOXKEHHUS, BhIPasKaIoIIUe CyTh COTAAIIIEHUS




privity of contract — yacTHBIM xXapakTep AOTOBOPHOM CBA3HM, HEIO-
IIyCTUMOCTD BMeIllaTeAbCTBA TPEThUX CTOPOH

subject matter — cogepskanue, npeamMeT gOoroBopa

terms of contract - ycaoBua moroBopa, AJOTOBOPHBIE YCAOBHS, CPOK
HUCIIOAHEHUS J0roBopa

to be discharged — ucroaHaTbCda (TeM caMbIM OCBOOOXKmasl OT 00si3a-
TEeABCTB); IIpeKpalnaThbcd (0 AeCTBUU 0093aTEABCTB 10 JOTOBOPY)

to enter into contract ~ make an agreement, conclude a contract —
3aKAIOYATh JJOTOBOP

to execute - opopMUTH, COCTaBUTE (TEKCT AOTOBOpPA); COBEPIIUTE, UC-
IIOAHUTBH (YCAOBHS OOTOBOPA)

to rescind an agreement ~ annul a contract, cancel a contract,
revoke an agreement — IIpeKpaTUTh AEHCTBHE OOTOBOpPa, aHHYAH-
pPOBaTh MOTOBOP, OOBSIBASTE COTAAIIIEHUE HeAeHCTBUTEABHBIM

valid contract - ropumguuecku OeNCTBUTEABHBIN, HMEIOIIUN CHAY;
IpaBOMEPHBIA KOHTPAKT; OOTOBOP, AOCTATOYHBLIM C IIpaBOBOM
TOYKHU 3PEHUsI; HEOCIIOPUMBIH KOHTPAKT; HaaaexKalle opopMAEH-
HBIM, HaJAEKAIIE COBEPIIEHHBINM KOHTPAKT

void — HUYTOXKHBIN; HE UMEIONTUN IOPUANYIECKON CHUABI

voidable — ocriopumbIii; MOTYIIIUN OBITE aHHYAUPOBAHHBIM, He 00s3a-
TEABHBIA K MCIIOAHEHHIO

1.2. SCANNING

I“? Nature of Contractual Relations and
Interpretation of Contracts

1. A contract is a promise that the law will enforce. Contracts are
extremely important in business because they form the very founda-
tion upon which all modern business rests. Parties enter into contracts
attempting to control their future. Contracts exist to make business
matters more predictable.

2. As a general rule, the law recognizes everyone’s ability to enter
freely into contractual arrangements. This recognition is called free-
dom of contract. Of course, as in other areas of the law, there are
many exceptions to the general rule that contracts voluntarily nego-
tiated will be enforced. For example, illegal bargains, agreements that
unreasonably restrain trade, and certain unfair contracts made be-
tween one party with a great amount of bargaining power and another
with little power are generally not enforced. In addition, certain con-
tracts and clauses may not be enforceable if they are contrary to pub-
lic policy, fairness, and justice. These exceptions provide freedom
from contract for persons who may have been forced into making
contracts unfavorable to themselves.
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3. Almost any contract must be an agreement, but an agreement
need not be a contract. An agreement results whenever two or more
persons’ minds meet on any subject, no matter how trivial. Only when
the parties intend to be legally obligated by the terms of the agree-
ment will a contract come into existence.

4. A valid contract is a binding agreement that courts will enforce
against all parties. Such a contract must fulfill the following definite
requirements:

— it must be based on a mutual assent by the parties to do or not
to do a specific thing;

— it must be made by parties who are competent to enter into a
contract that will be enforceable against both parties;

— the promise or obligation of each party must be supported by
consideration (such as the payment of money, the delivery of goods, or
the promise to do or refrain from doing some lawful future act) given
by each party to the contract;

— it must be for a lawful purpose; that is, the purpose of the con-
tract must not be illegal, such as the unauthorized buying and selling
of weapons.

5. Those agreements that meet all of the essential requirements of
a binding contract are contractual and will be enforced. All other
agreements are noncontractual, and usually no legal remedy is availa-
ble for a breach of, or a failure to properly perform, the promises.

6. Moreover, even if all of the elements of a valid contract are
present, a contract may be unenforceable if the following requirements
are not met:

— genuineness of assent: the apparent consent of both parties
must be genuine; for example, if a contract was formed as a result of
fraud, mistake, jest or duress, the contract may not be enforceable;

— special form: the contract must be in whatever form the law re-
quires; for example, some contracts must be in writing or under seal
to be enforceable.

The failure to fulfill either requirement may be raised as a defense
to the enforceability of an otherwise valid contract.

7. Interpretation of contracts. In determining whether a con-
tract has been formed, the element of intent is of prime importance. In
contract law, intent is determined by what is referred to as the objec-
tive theory of contracts, not by the personal or subjective intent, or
belief, of a party. The theory is that a party’s intention to enter into a
contract is judged by outward, objective facts as interpreted by a rea-
sonable person, rather than by the party’s own secret, subjective in-
tentions. Objective facts include (1) what the party said when entering




into the contract, (2) how the party acted or appeared, and (3) the cir-
cumstances surrounding the transaction.

8. Sometimes, parties agree that a contract has been formed but
disagree on its meaning or legal effect. One reason that this may hap-
pen is that one of the parties is not familiar with the legal terminology
or legalese used in the contract. To an extent, plain language laws
have helped to avoid this difficulty. Sometimes, though, a dispute
may still arise over the meaning of a contract simply because the
rights or obligations under the contract are not expressed clearly — no
matter how “plain” the language used.

9. Rules of interpretation. Generally, a court will interpret the
language to give effect to the parties’ intent as expressed in their con-
tract. This is the primary purpose of the rules of interpretation — to
determine the parties’ intent from the language used in their agree-
ment and to give effect to that intent as it was when they made the
contract.

10. The courts use the following rules in interpreting contractual
terms:

(i) the meaning of the terms must be determined from the face of
the instrument — from the written document alone; this is sometimes
referred to as the plain meaning rule;

(ii) a contract will be interpreted as a whole; individual, specific
clauses will be considered subordinate to the contract’s general in-
tent; all writings that are a part of the same transaction will be inter-
preted together;

(iii) insofar as possible, a reasonable, lawful, and effective mean-
ing will be given to all of a contract’s terms;

(iv) terms that were the subject of separate negotiation will be giv-
en greater consideration than standardized terms and terms that were
not negotiated separately;

(v) a word will be given its ordinary, commonly accepted meaning,
and a technical word or term will be given its technical meaning, un-
less the parties clearly intended something else;

(vi) specific and exact wording will be given greater consideration
than general language;

(vii) written or typewritten terms prevail over preprinted terms;

(viii) because a contract should be drafted in clear and unambi-
guous language, a party that uses ambiguous expressions is held to
be responsible for the ambiguities; thus, when the language has more
than one meaning, it will be interpreted against the party that drafted
the contract.

(ix) evidence of trade usage, prior dealing, and course of perfor-
mance may be admitted to clarify the meaning of an ambiguously
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worded contract; express terms (terms expressly stated in the con-
tract) are given the greatest weight, followed by course of perfor-
mance, course of dealing, and custom and usage of trade — in that or-
der.

major data sources: Miller R.L., Jentz G.A. Fundamentals of Business
Law: Summarized Cases. 8-th ed. Mason: South-Western, Cengage
Learning, 2010; Ashcroft J., Ashcroft J. Law for Business. 16-th ed.
Mason: South-Western, Cengage Learning, 2008.

LEXIS
the very — Kak pas, TOT caMbI¥i, UMEHHO, UCTUHHBIH

rest — OCHOBBIBATBCS, AEP3KATHCH, UCXOIUTD (U3 Y4eTro-Aubo)

enter into contract — 3akaro4aTh JOrOBOP, BCTYIIaTh B JOTOBOP

predictable — mpeackazyeMbIii, TIPOTHO3UPYEMBIH

arrangement — caeaka, IIpUTOTOBAEHUS, YTOBOP

bargain — ToproBada caeaka, JOTOBOPEHHOCTh, B3aMHasl CAEAKA

bargaining power — BO3MOXKHOCTb TOPTOBAaThCH C ITO3UIINN CUABI

obligate — mpuHUMAaThL Ha cebsi 00sA3aTeABCTBO, 00SI3bIBATHCHA, 00SI3bIBATH

come into existence — BO3HUKHYTH, IIOIBUTHCS HA CBET

valid contract — gelicTBUTEABHBIH OOTOBOP; MOTOBOP, COCTABAEHHBLIU B
COOTBETCTBHUU C AEUCTBYIOIINM 3aKOHOAATEABCTBOM

mutual assent — o60r0gHOE coraacue, CoBIIaeHue HaMePEHUH CTOPOH

consideration — MaTepuasbHOE OCHOBaHHE A0rOBOpa, BO3HATpaXKIe-
HUE, KOMIIEHCAIlud

noncontractual — BHeJOTOBOPHBIN, HEKOHTPAKTHBIHN

unenforceable — He UMerOIIMN 3aKOHHOW CHABI, HE MOTYIIHUH CAYKHUTH
OCHOBaHUEM [JASI HCKA

genuineness — MIOOAAUHHOCTb, UCTUHHOCTD, HEIIOAAEABHOCTD

jest — mryTka, HacMelka

under seal — ¢ IpUAOKEHHUEM II€YaTH, CKPETIAEHHBIN ITe4YaTbio

of prime importance — mepBoCTENIEHHON Ba*KHOCTHU, BasKHEUITUH

outward — BUAUMBIN, BHEIITHUHN, 3pUMBIH

appear — IpPeACTaBAATHCH, Ka3aTbCsd, IIPOU3BOAUTH BII€YATACHHUE, IIPO-
ABAITBCS

legalese — ropuagniyecKuil 93bIK

to an extent — B HEKOTOPOH CTEIIEHU

plain language — Aérko IOHUMAaeMBbIH S3bIK, YIIPOIIEHHBIN A3bIK

give effect to — uCmOAHUTE, TPOBECTHU B KU3Hb, OCYIIIECTBASITH

face of the instrument — TekcT moKyMeHTa, AHlleBasi CTOPOHA MOKY-
MEeHTa

plain meaning — oueBuUHOE 3HaYeHUE, OyKBaAbHOE 3HAYEHHE

clause — craThs mHOTOBOpA, IIYHKT COTAAIIIEHHS; OTOBOPKA; YCAOBUE [10-
roBopa
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greater consideration — 60abIlle BHUMaHUSA

technical meaning — criertnaabHOe (OTHOCSINEECT K OIPeneAeHHOM 00-
AACTHU 3HAHUM) 3HaYEHUE

wording — popMyaupoBKa, popMa BbIpaxKeHUd, pedaKIlus TeKCcTa, Ba-
PHUAHT TeKCcTa

typewritten — HarlegyaTaHHBINA Ha MalIUHE, MAIITUHOIITUCHBIHN

unambiguous — HeABYCMBICA€HHBIM, TOYHO BbIPAa>KE€HHBIHN

ambiguous — HesCHBIY, HEOMHO3HAYHBINA, HEOAHO3HAYHBIN, HeoIlpeae-
A€HHBIN

ambiguity — HETOYHOCTD, ABYCMBICAEHHOCTb, HESICHOCTD

trade usage — ToproBble OOBIYAH, TOPTOBOE OOBIKHOBEHUE, TOPTOBBIHN
y3aHC (OOIIenpu3HaHHOE IMIPaBUAO, PETyAHUpPYIOllee KakKoM-A. ac-
IIEeKT TOPrOBAU, CAOXKUBIIIEECS Ha ITPAKTUKE, HO HE OTPaKeHHOE B
IHCaHbIX 3aKOHAaX)

course of performance — Xox BbIIIOAHEHUd (DOT0OBOPA)

worded — M3A0KEeHHBIN, CPOPMYAUPOBAHHBIHN

express terms — IpsIMO BhIPasK€HHbIE YCAOBHUS

course of dealing — oObIYHasd MpaKTHUKa BEIEHUS IEAOBBIX OIlE€pallvi,
3aBEOEHHBIN ITOPSII0K

1.3. QUESTIONS
1. Are there exceptions to the rule of freedom of contract?

Give examples.
2. Give examples of three main rules of contract interpreta-
tion and explain them?
3. How is the intent of the parties to contract determined?
4. Under what circumstances may an apparently valid contact be-
come unenforceable?
5. What does the general rule of freedom of contract presume?
6. What does the rule of freedom from contract stipulate?
7. What is meant by the term “legalese”?
8. What is the difference between the terms “an agreement” and “a
contract”?
9. What is the meaning of the term “consideration” in contract law?
10. What is the meaning of the term “intent” in contract law?
11. What requirements must an agreement meet in order to be a valid
contract?

1.4. GIVE ENGLISH EQUIVALENTS for:

a) ObITb BBIHYKIAEHHBIM BCTYIIAThb B YOBITOYHBIE/HeOAaro-

MIPUATHBIE COTAAIIIEHUS,;

b) B Tol1 Mepe, HACKOABKO 3TO BO3MOIKHO;

C) BBIABUTATBHCH B KadeCTBe apryMeHTAallUU, ocliapuBaroniell obs3a-
TEABPHOCTb UCIIOAHEHUS NOTOBOPA;
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d) 3aBUCAIIUY OT/IOAUNHSIIONIMHCS O0OIIIEMY 3aMBICAY COTAAQIIIEHUS;

€) UCKAIOYEHHs B3 OOIIEro ITpaBHAAa,;

f) MCTOAKOBBIBATBCSI HE B IIOAB3Yy TOM CTOPOHBI, KOTOpPAas COCTaBASAA
TEKCT COTAAIIIeHUS,;

g) 00693aTeAbCTBO BBIIIOAHUTH UAU BO3/IEPKUBATBCS OT KAKOI0-TO IIpa-
BOMEPHOTO JeHCTBUA B OyayIIIEM;

h) mpoTuBOopeYnUTH OOIIIECTBEHHOMY MOPSAKY, CIIPABEIANBOCTH U IIpa-
BOCYIUIO;

i) coraameHud, KOTOpble HEOOOCHOBAHHO OTPAHUYHBAIOT TOPTOB-
A0 /TIpopeCCHOHAABHYIO IEATEABHOCTD.

1.5. SCANNING
I&E Basic Contract Types

1. There are numerous types of contracts. They are catego-
rized by their formation, performance and enforceability.
Agreements Classified
According to Contract Formation

2. Three classifications of contracts are based on how and when a
contract is formed: bilateral or unilateral, formal or informal, express
or implied contracts.

3. Bilateral and Unilateral Contracts. Every contract involves at
least two parties. The offeror is the party making the offer. The offeree
is the party to whom the offer is made. Whether the contract is classi-
fied as bilateral or unilateral depends on what the offeree must do to
accept the offer and bind the offeror to a contract.

4. If the offeree can accept the offer simply by promising to per-
form, the contract is a bilateral contract. Hence, a bilateral contract is
a “promise for a promise.” An example of a bilateral contract is a con-
tract in which one person agrees to buy another person’s automobile
for a specified price. No performance, such as the payment of funds or
delivery of goods, need take place for a bilateral contract to be formed.
The contract comes into existence at the moment the promises are
exchanged.

S. In unilateral contracts, only one party makes a promise. For
example, Perks Café issues “frequent buyer” cards to its customers,
and stamps the cards each time a customer buys a cup of coffee.
Perks promises to give any customer a free cup of coffee if the cus-
tomer buys 10 cups of coffee and has his “frequent buyer” card
stamped 10 times. In this case, Perks has made an offer for a unila-
teral contract, a contract that will be created with a customer only if
and when the customer buys 10 cups of coffee and has his card
stamped ten times.
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